*% Contact Data Entry

General Contact Notes
Pierre knows the owner personaly.

Salutation  First Name * Last Name *

‘Mr. j |Pierre [Charron o (" Starts with(+ Contains
Company |Tango Software Inc. Look Up Home * |(514)448-2453
Cust. to | E-Mail [pierre@tangosw.com Work * (866)798-8585
Birlhme[!" _v_l 5pouss|Dan|ela Ext.|

Address |555, 32e Avenue i

Fax (450)623-4248

ZipCode W7 366 City|Lochine -] state| | pruiie fiizsanerss

Sisprsni ‘Flarre Charron j slsprsnzl
Site Index |Dodge | Contact type

" Incoming Call
|v Presentation| Writeup
[V Demo [~ CreditApp. (D Appointment

Ho appointment set with the prospect

j CsRlDuniela Polanco j Event Notes
’ﬁ He visited with his wife. on vacation
= . 71 || next week, returning on the 23.
FirstContact | 41142005 | - DeslershipVisit = source|Location -|
Dept. |New Car Sales vI
" Other
Desk Mgr | Salvador Gonzalez vI
Campaign [1251_

Don't ever loose track of your

showroom prospects. Using a simple
data entry form, you will help Tango
help you remember how many new
prospects you've added to your
system, how many times they came
and/or have communicated with the
dealership and finally, how many
bought.

Tango's drivers

—— - Attachavehicle  Trade Make|Ford license scanner will
o ake - 5 B Create - -
’ :::'d Make [Ford Model Exp\are-r (e eliminate
Model |F150 - Year 2000 Mileage [82455_ # Clear
Deal#|32154  model Ext. | j Fin. Inst.|Ford Credit - ‘ the need fOl' an
Stocks Year|2005 <] Value [$1,542.00 x Cancel u pcard .
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And let Tango assist you in recording your sales and profits
You will always know where you stand.
Sﬂlespgg-son Walk-in [ncoming | Others/ Write- Front-end Back-end
guests Calls | Internet Total Demos Ups Solds New Used Profit Profit Hold Total
Doug Brooks 12.0 7.0 3.0 230 75 8.0 105 5:5 35 390422 3,750.88 160.50 7.815.60
Lucie Richard 2.0 0.0 1.0 3.0 15 05 1.0 1.0 0.0 235400 2321.00 0.00 4.675.00
Piermre Charron 335 55 20 430 210 170 130 105 2:5 343550 385750 251.00 7.544.00

AVERAGE

Another great product by Tango Software inc.

www.tangosw.com 866-798-8585

sales@tangosw.com
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